
 

 
 
Jordan – Coquitlam, BC (franchise owner since 2018):  
 

I was always traveling out of town for work, only home for a week out of the month, 
missing out on family events. Now that I’m with Prep’N Sell, it has been the best choice 
I’ve made, career-wise, for the opportunities I have now, creating my own schedule. 
When you’re stuck or have a challenge you’re not sure how to approach, someone from 
the team can point you in the right direction, and the team isn’t just a team, it’s a family. 

 
Kim & Frank – Kitchener-Waterloo, ON (franchise owners since 2018): 
  

After exploring many options, industries and ideas, it became obvious to us that, if we 
were going to be successful, we needed to align ourselves with someone that could 
provide support in the areas we were not experienced with. This is why we began 
investigating franchises. We wanted something unique, but that would make use of the 
knowledge and experience we had gained in our many years of working for others. A 
Prep’n Sell franchise was the answer! 
 

David Collier and the team at Prep’n Sell are very supportive. They have everything set 
up to make starting a Prep’n Sell franchise easy with training, advertising materials, 
software, etc. They are always making improvements to help us deliver expert service 
to our customers. They listen to our needs/ideas and try hard to accommodate us in any 
way they can, while allowing us the autonomy of doing things our own way. 
 

It has been a wild ride as our business took off and surpassed our expectations. We 
couldn’t be happier with our decision to become Prep’n Sell franchise owners! 

 
Richard – Langley, BC (franchise owner since 2016):  
 

Not only is the real estate industry a great business to work in, the Prep’n Sell model is 
unique, alone in its services. Therefore we provide a service no one else can in an 
industry with endless possibilities. 
 

I enjoy people and making new contacts daily. I want to be the go-to person for all my 
contacts when it comes to getting things done. This franchise allows me to do this. 
 

I chose to be here because the business was young and not set in their ways, a real 
chance to be a part of something great from the ground floor, if you will. A chance to 
have input and feel part of a growing team. Many other franchises are large and your 
support team is made up of manuals on a shelf. 
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